From: Administrator <administrator@autoadvisorai.com>
Sent: Wednesday, May 13, 2026 2:29 PM

To:

Subject: Your Head-to-Head Recommendation

Hello,

You asked us to run the numbers, and the results are in. We put your two contenders through the
AutoAdvisorAl algorithm, weighing their specs, reliability, and market value against your specific
driving priorities and risk tolerance.

Here is your definitive Head-to-Head Verdict:

Head-to-Head Verdict: Volvo vs. Polestar

The Executive Verdict

AutoAdvisorAl Confidence Score: 94%

The 2026 Volvo EX30 is the mathematically superior choice, offering a subsidized lease structure that
completely insulates you from the volatile depreciation currently plaguing the EV market. While your
"Family Hauler" requirement is slightly at odds with the EX30's subcompact dimensions, the Polestar
2’s financing terms at 8.5% APR create an unnecessarily high total cost of ownership for a used
asset. Choosing the Volvo aligns with your medium risk tolerance by providing a fixed-cost ownership
experience under full factory warranty.

Why the 2026 Volvo 30EX?

« The Advantage: Modernity and Risk Mitigation. As a brand-new model year with the latest
Google-based infotainment, it hits your "Modern Features" priority perfectly while the lease
structure protects you from resale value fluctuations.

« The Math: This is a high-quality lease. With $0 Due at Signing and a Money Factor of .00126
(approx. 3.02% APR), you are accessing capital at less than half the rate of the used Polestar.
Your total out-of-pocket cost over 36 months is fixed at $16,732.44.

o The Reality Check: The EX30 is significantly smaller than typical "family haulers." The rear
legroom and cargo capacity are tight, which may challenge your primary use case if you
frequently transport older children or bulky gear.

Why the 2023 Polestar 27?
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o The Advantage: Driving Dynamics and Immediate Availability. The Polestar 2 offers a more
traditional sedan-like driving experience with a more established service history than the first-
year Volvo EX30.

« The Math: Financing $26,000 (Selling Price minus Down Payment) at 8.5% over 36 months
results in an estimated monthly payment of $820.84 and $3,550 in interest charges. This is a
high-interest burden for a used EV that has already lost significant value.

e The Reality Check: You are assuming 100% of the depreciation risk on a used EV. By the
end of your 3-year horizon, this vehicle will be 6 years old with approximately 50,000 miles,
likely placing its trade-in value well below your remaining utility value.

Analysis: Priorities & Horizon

Your 3-5 year ownership horizon is the "danger zone" for EV depreciation. The Polestar 2 has
already taken its initial hit, but used EV values continue to be unstable. By financing the Polestar at
8.5%, you are paying a premium to own a depreciating asset that will soon exit its bumper-to-bumper
warranty. Conversely, the Volvo EX30 lease aligns perfectly with your 3-year horizon. It meets your
"Modern Features" priority with a newer generation of hardware and software. While both vehicles are
"compact" for family hauling, the Volvo's SUV-like entry height makes loading car seats or groceries
easier in city/highway mix driving. Financially, the Volvo preserves your liquidity with $0 down and a
monthly payment that is nearly $350 lower than the Polestar's financing obligation.

= The Winner: 2026 Volvo 30EX (EX30)

The Vehicle Acquisition Plan: The Volvo wins because of the "Subvented Lease Advantage." You
are getting a $46,480 vehicle for a net cap cost of $35

Your Next Steps to Secure the Winner

Knowing which car to buy is only the first phase. Now you need to verify its condition in person and
negotiate the deal like a pro.

Step 1: The Test Drive & Inspection

Don't just kick the tires. Generate a custom Vehicle Test Plan so you know exactly what mechanical
quirks, tech issues, and hidden red flags to look for on this specific model when you get behind the
wheel.

Generate Your Test Plan

Step 2: The Negotiation

Once the car passes your inspection, run it through our Vehicle Negotiation Plan. We will calculate
your exact Out-The-Door target price and give you the word-for-word scripts to use on the
salesperson to bypass back-office markups.



Get Your Vehicle Negotiation Plan

Help Us Improve!

Did you find this head to head comparison helpful? We are constantly tuning our Al and would love
your quick thoughts.

Share Your Quick Feedback

Disclaimer: The information provided in this report by AutoAdvisorAl is for educational and tactical purposes only. It does not constitute
professional mechanical, financial, or legal advice. AutoAdvisorAl makes no guarantees regarding specific vehicle condition, final
pricing, or financing terms. Always obtain an independent pre-purchase inspection (PPl) and independently verify all contract terms

before signing.

By using this service, you agree to our Terms of Service and Privacy Policy.




